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EFFECTIVELY SELLING
YOUR INSTITUTION

Chlo Warsop




OPPORTUNITIES TO SELL YOUR
INSTITUTION




« Customer service

 Who is your audience®?¢




HE FAIRS & EXHIBITIONS

« Know your facts

« Competition and Markets Authority q ,

e ‘Soft sell’



» Experience

o Student Ambassadors




N
TALKS & WORKSHOPS

Informo’rion

Advice

elgle

Guidonce



THANKS FOR LISTENING!




